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(Gains are still
possible, even
in this climate

Richard McCreery is a senior
consultant at SAMM, an asset
management firm in Monaco which
specialises in retirement planning
and wealth management for English-
speakers in France and Monaco (see
samm.mc). He looks at where to
invest for positive returns in today’s
difficult economic environment.

FOR MOST investors, recent times
have been a terrifying and unherald-
ed experience.

Anyone who has invested in stock
markets during the past decade will
have experienced the many highs
and lows coupled with extreme
volatility. If you had invested your
money in the UK stock market ten
years ago you would be looking at a
return of -38% (as of February 2009)
and we still do not know if markets
have yet reached the bottom.

If this description applies to the
performance of your own invest-
ments and you want to avoid a
repeat of this, then you need to do
something different.

For some this will involve a

reassessment of investment strategy,
for others this may involve a change
of investment adviser.

The fact is that there are invest-
ment advisors who have made
money for their clients during the so
called "credit crunch”, and there are
investments that have made positive
returns, if you know where and how
to invest.

There are a number of ways that an
investor, or an investment adviser,
can improve results in such a diffi-
cult environment:

1. Ensure that money is allocated
to investments that have a better
than average probability of making a
positive return in the foreseeable
future, do not diversify just for the
sake of it. A classic example of poor
diversification is being told that you
have to be investing in the US stock
market because it is the world’s
largest. There are times when invest-
ing in either the US or the stock
market might not be a good idea and
your adviser should have a view
about when this is and position your
investments accordingly.

2. Do not focus too much on equity
based investments, why not consider
for example uncorrelated asset classes
(so your investment fund is not
reliant on stock market rises) such as
the substantial and rapidly growing
UK legal litigation market, where in
addition to 100% capital protection
you will benefit from a unique 100%
income return guarantee of 6.25%

ALTERNATIVE: Consider other assets not linked to the stock market

per annum (euro) and 7.25% per
annum (sterling).

These returns are very simply gen-
erated by the investment fund pro-
viding loans at an average lending
charge out rate of between 15% and
18% per annum and therefore very
comfortably providing the investor
with the above annual returns.

Another example of this would be
the UK commercial open bridging
market where, as with the legal liti-
gation market, there is no public or
state funding support - thus requir-
ing private investor funds.

One fund in particular which we
have followed for over four years
now has an average lending charge
out rate of 24% per annum returning
on average 13.85% per annum to the
investor.

3. Find an adviser that is truly
independent and is not tied to one
range of traditional in-house funds.

They must be able to pick from the
entire world of investment possibili-
ties in order to choose the ones that
have the best track record and best
future prospects.

Some funds have managed to com-
pletely avoid the problems affecting
financial markets and have generated
positive returns in the short, medi-
um and long term as above.

4. In light of the falls in value of

many managed portfolios, disillu-
sioned investors might prefer to
switch from a discretionary service
to an advisory service. According to
management consultancy MDRC,
which recently surveyed 4,700 high
net worth clients, investors are seek-
ing greater control over their portfo-
lios, rather than leaving them to be
managed at arms length. An invest-
ment advisor who is in regular con-
tact with his client is more likely to
have a pro-active relationship than
one who only communicates a few
times a year via a newsletter.

5. For investors who have a long
term investment horizon but are not
comfortable with risking their capi-
tal, some investments have a capital
guarantee provided by a major bank.

This means that you can potential-
ly achieve strong returns with little
risk of loss.

Such products can also be used to
reduce risk in a larger portfolio for a
more adventurous investor.

6. Pay close attention to your cur-
rency exposure.

The currency that you spend
should be the basis for all your other
currency decisions and any invest-
ment in other currencies can create
both opportunities and risks.

Do not ignore them, currency
movements can easily make the dif-

ference between a gain and a loss.

7. Make sure that your advisor
understands financial markets and
the economy. He should have a good
knowledge of what is driving asset
prices, how financial markets work
and he should be able to use this
information to build an appropriate
investment strategy for you.

You need to ensure that you are
dealing with a genuinely qualified
and experienced adviser, not just a
salesperson or a relationship manag-
er who put you in a 'model portfolio.

In spite of the doom and gloom we
have been seeing in the media in the
past year, there will always be oppor-
tunities to achieve controlled, low
risk real returns, particularly now
that bank deposit rates for investors
have fallen below 1% and look set to
remain there for some time to come.

Some investors will make good
returns from chasing the fashionable
theme of the moment, as happened
with technology stocks during the
dotcom boom, but for most people it
is best to take a long term view while
being aware that asset allocation
requires regular reviews.

Good advisors will arrange to see
their clients at least once a year, if
not more frequently, to review their
investment allocations and to check
the client’s financial situation has not
changed significantly. If you are not
getting an annual review, you should
ask yourself if you are being properly
looked after. If not, make a change.

Investment management is not
about putting clients in model port-
folios according to their risk toler-
ance, it is about an ongoing service
that balances investment risk with
financial reward, both of which fluc-
tuate over time. There are times
when it is easy to make money and
times when it is easy to lose money.

The trick is to avoid losing too
much money in the bad times in
order to be able to profit from the
good times, otherwise your wealth is
simply rising and falling with the
tides. It is possible to make money
even in the bad times if your assets
are properly allocated.

Send your money and financial
queries to Hugh MacDonald at
finance@connexionfrance.com

Uncertain about our

‘mortgage broker’
who billed for €2,000

Hugh MacDonald has a smaller column this month because he has
been busy writing the Connexion tax guide. A four-page version is
included in this edition. A fuller ten-page guide is available for
download from our website www.connexionfrance.com for €5.

WE THOUGHT we would
go to a mortgage broker to
save some time and legwork
and assumed it worked on
the same principle as in the
UK where the bank covers
the charges. Unfortunately
we realised too late that this
is not the case and we are
now lumbered with a bill for
over €2,000. We had it in
our heads that it was the
bank that paid that we never
asked about fees and the
broker never explained how
her fees worked.

When we explained the
mistake she offered to drop
the price to €1,500 if we
paid cash. We are not sure if
this is a nice gesture or a bit
suspicious. We also find it

strange as she only ever gave
us an offer from one bank
which happened to be our
bank anyway. Her fees work
out as 1.5% of the amount
we have borrowed which is
roughly what an estate agent
would charge for selling a
house. I have no idea what
our consumer rights are and
whether we can contest the
amount of this bill. C.D.L.

YES, mortgage brokers do
exist in France, without
charging fees and being remu-
nerated by the lender.
However, most brokers
would probably not go to a
bank but to a specialised
lender. Banks tend to be inter-
ested only if they can get the
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client lock, stock and barrel
and the market is nothing like
it is in the UK, especially in
the way it functions.

The fact that you refer to a
bank makes me think that the
person might not be a broker
in the regulated sense but
someone who refers clients to
banks. In this case, yes, it is
possible that their arrange-
ment is to charge on top of
what the bank charges, espe-
cially if the bank made the
transfer directly for the fees.

So the immediate question
is, was the person dealt with
actually a broker, and some-
one saying they are a broker
when they are in fact working
for the bank?

As to retribution, without

seeing the papers signed I
cannot say but in general
terms it is very unlikely. Bear
in mind that if you signed 'lu
et approuvé’ you will be
deemed to have been aware of
what you were signing, and
thus accepting it irrespective
of its level of correctness.

Charges for mortgages are
expensive here and there are
not usually all the offers made
in the UK; no fees, paid-for
surveys etc.

However, if you have found
an estate agent charging only
a 1-2% fee, then great, as they
normally charge upwards of
5% because the volume of
sales in France is much less
than it is the UK. It is the old
story, buyer beware.

Pioneer
France

MONEY
HASSLE

info@PioneerFrance.com

MONEYCORP

www.moneycorp.com/pioneer

commercial foreign exchange




<<
  /ASCII85EncodePages false
  /AllowTransparency false
  /AutoPositionEPSFiles true
  /AutoRotatePages /None
  /Binding /Left
  /CalGrayProfile (Dot Gain 20%)
  /CalRGBProfile (sRGB IEC61966-2.1)
  /CalCMYKProfile (U.S. Web Coated \050SWOP\051 v2)
  /sRGBProfile (sRGB IEC61966-2.1)
  /CannotEmbedFontPolicy /Error
  /CompatibilityLevel 1.4
  /CompressObjects /Tags
  /CompressPages true
  /ConvertImagesToIndexed true
  /PassThroughJPEGImages true
  /CreateJDFFile false
  /CreateJobTicket false
  /DefaultRenderingIntent /Default
  /DetectBlends true
  /ColorConversionStrategy /LeaveColorUnchanged
  /DoThumbnails false
  /EmbedAllFonts true
  /EmbedJobOptions true
  /DSCReportingLevel 0
  /EmitDSCWarnings false
  /EndPage -1
  /ImageMemory 1048576
  /LockDistillerParams false
  /MaxSubsetPct 100
  /Optimize true
  /OPM 1
  /ParseDSCComments true
  /ParseDSCCommentsForDocInfo true
  /PreserveCopyPage true
  /PreserveEPSInfo true
  /PreserveHalftoneInfo false
  /PreserveOPIComments false
  /PreserveOverprintSettings true
  /StartPage 1
  /SubsetFonts true
  /TransferFunctionInfo /Apply
  /UCRandBGInfo /Preserve
  /UsePrologue false
  /ColorSettingsFile ()
  /AlwaysEmbed [ true
  ]
  /NeverEmbed [ true
  ]
  /AntiAliasColorImages false
  /DownsampleColorImages true
  /ColorImageDownsampleType /Bicubic
  /ColorImageResolution 300
  /ColorImageDepth -1
  /ColorImageDownsampleThreshold 1.50000
  /EncodeColorImages true
  /ColorImageFilter /DCTEncode
  /AutoFilterColorImages true
  /ColorImageAutoFilterStrategy /JPEG
  /ColorACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /ColorImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000ColorACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000ColorImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasGrayImages false
  /DownsampleGrayImages true
  /GrayImageDownsampleType /Bicubic
  /GrayImageResolution 300
  /GrayImageDepth -1
  /GrayImageDownsampleThreshold 1.50000
  /EncodeGrayImages true
  /GrayImageFilter /DCTEncode
  /AutoFilterGrayImages true
  /GrayImageAutoFilterStrategy /JPEG
  /GrayACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /GrayImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000GrayACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000GrayImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasMonoImages false
  /DownsampleMonoImages true
  /MonoImageDownsampleType /Bicubic
  /MonoImageResolution 1200
  /MonoImageDepth -1
  /MonoImageDownsampleThreshold 1.50000
  /EncodeMonoImages true
  /MonoImageFilter /CCITTFaxEncode
  /MonoImageDict <<
    /K -1
  >>
  /AllowPSXObjects false
  /PDFX1aCheck false
  /PDFX3Check false
  /PDFXCompliantPDFOnly false
  /PDFXNoTrimBoxError true
  /PDFXTrimBoxToMediaBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXSetBleedBoxToMediaBox true
  /PDFXBleedBoxToTrimBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXOutputIntentProfile ()
  /PDFXOutputCondition ()
  /PDFXRegistryName (http://www.color.org)
  /PDFXTrapped /Unknown

  /Description <<
    /ENU (Use these settings to create PDF documents with higher image resolution for high quality pre-press printing. The PDF documents can be opened with Acrobat and Reader 5.0 and later. These settings require font embedding.)
    /JPN <FEFF3053306e8a2d5b9a306f30019ad889e350cf5ea6753b50cf3092542b308030d730ea30d730ec30b9537052377528306e00200050004400460020658766f830924f5c62103059308b3068304d306b4f7f75283057307e305930023053306e8a2d5b9a30674f5c62103057305f00200050004400460020658766f8306f0020004100630072006f0062006100740020304a30883073002000520065006100640065007200200035002e003000204ee5964d30678868793a3067304d307e305930023053306e8a2d5b9a306b306f30d530a930f330c8306e57cb30818fbc307f304c5fc59808306730593002>
    /FRA <>
    /DEU <>
    /PTB <>
    /DAN <>
    /NLD <>
    /ESP <>
    /SUO <>
    /ITA <>
    /NOR <>
    /SVE <>
  >>
>> setdistillerparams
<<
  /HWResolution [2400 2400]
  /PageSize [612.000 792.000]
>> setpagedevice


